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Broker’s Comments 
“This property represents everything the recreational buyer or the working 
rancher would be looking for. The sheer beauty of the Big Hole Valley      
combined with the Steel Creek’s intangibles makes this one of the most 
unique and special listings we’ve ever offered.”                   
                            Tom Bramlette  —  Broker   

Price 
$3,500,000 cash at closing                                                                            

Reduced to $2,500,000 

Taxes 
 

2008 Taxes- $12,188.00 



Please contact Bramlette & Company Realtors at (866) 215-1429 for 
more information or to schedule a property tour.  An agent from 
Bramlette & Company must be present at all showings.  To view 
other ranch, recreational, or fine residential properties, please visit 
our web site at www.bramlettecompany.com. 

Contact 

Notice 
All information herein is from sources deemed reliable, but is not 
guaranteed by the Seller, Bramlette & Company Realtors or its 
Agents.  This offering is subject to errors, omissions, prior sale, 
change or withdrawal without notice and approval of the purchase 
by Owner. Information regarding land classification, carrying       
capacities, maps, etc., is intended only as a guideline and has been 
provided by the owners and other sources deemed reliable, but the 
accuracy can not be guaranteed.  We urge independent verification 
of each and every item submitted to the satisfaction of any             
prospective purchaser. 

Seller reserves the right to require the Buyer to cooperate with the 
Seller to facilitate an Internal Revenue Code, Section 1031 exchange 
via the sale of the property at no expense or liability to the Buyer. 

Montana water rights are subject to the subsequent issuance of     
preliminary, and then, final decrees by the Montana Water Court.  
All valid water rights at the time of purchase will convey to the 
Buyer through the water court transfer.    

There may be variations between the deeded property lines and the 
location of the existing fence boundaries on the subject property. 
Seller makes no warranties with regard to location of the fence lines 
in relationship to the deeded property lines, nor does the seller make 
any warranties or representations with regard to specific acreage 
within the fenced property lines. Seller is selling the property in an 
“as is” condition which includes the location of the fences as they 
exist. Boundaries shown on any accompanying maps are                
approximate, based on the legal description.  
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Big Hole National Battlefield is a memorial to the people who fought and died here on August 9 and 10, 1877,        
combatants in a five month conflict that came to be called the Nez Perce War of 1877. Like other Indian Wars in the 
late 1800's, the Nez Perce War involved two very different groups with very 
different outlooks on land rights, civilian authority, government powers, 
social organization, and the responsibilities of the individuals to society.  

In 1877, about 750 non-treaty Nez Perce fled Idaho in the face of demands 
from the US Army that all Nez Perce move onto a reservation a fraction 
from the size of their traditional homeland. The Army was enforcing a     
national policy of placing all American Indians on reservations to make way 
for the westward expansion of the young United States.  

In early August, the non-treaty Nez Perce camped for several days along the 
North Fork of the Big Hole River. They knew they had crossed into Montana 
Territory, and believed they were safe from further pursuit. Just before   
daybreak on August 9, 1877, military forces attacked them as they rested 
after six weeks of conflict and flight.  

Although the soldiers and civilian volunteers attacked the village while 
most of the Nez Perce slept, the warriors quickly mounted a resistance and 
drove the military men to retreat to a wooded hill nearby. The soldiers dug 
trenches for protection, but the Nez Perce warriors surrounded the fortified 
hill and held the soldiers there. Meanwhile, the older men, women and   children in the camp buried the dead and fled 

again.  

The Battle of the Big Hole lasted less than 36 hours, yet casualties were dreadfully 
high. Between 60 and 90 Nez Perce men, women, and children were killed, most in 
the initial attack on the sleeping camp. How many Nez Perce were wounded in the 
battle is impossible to say, but the number is doubtlessly high. Twenty-two soldiers, 
a civilian guide, and five civilian volunteers were killed, and 39 more were severely 
wounded.  

From the Big Hole, the Nez Perce continued to flee from the military, traveling east 
through Yellowstone National Park, then turning      
northward and moving toward the Canadian border. 
There were several skirmishes and encounters with      
federal troops in the weeks that followed the Battle of the 
Big Hole, but it wasn't until early October that the US 

Army finally succeeded in forcing most of the non-treaty Nez Perce to surrender. About 
150 escaped into Canada.  

Most of the military men and civilian volunteers who fought at the Big Hole returned to 
their posts or homes in Western Montana. General Howard, the officer with primary      
responsibility for the Nez Perce Campaign, arrived from Idaho with his troops to take up 
the chase just two days after the military defeat here.  

http://gorp.away.com/gorp/resource/us_nbp/mt_bigho.htm 

Big Hole Battle History 
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Settlers started arriving in the Big Hole Valley immediately after the Nez Perce battle, [The 
Battle of the Big Hole, and the Trail of Tears.] But before the settlers came, the Lewis and 
Clark Expeditions passed through the valley in early August, 1805. Having already named 
the Jefferson River after their President and expedition sponsor, the party reach what    
Captain Lewis described as the forks of the Jefferson. The explorers named the forks for 
President Jefferson's three cardinal virtues - Philosophy, Philanthropy, and Wisdom. The 
first river eventually went back to its Indian name, Beaverhead. Philanthropy eventually 
became known as Stinking Water, and is now the Ruby River. The northerly fork which 
Lewis personally named Wisdom River is now known as the Big Hole. In the Journals of 
Lewis and Clark, they make mention of the low water level of the Big Hole, and the difficulty 
of navigation by boat. On Saturday, August 3rd, 1805, a passage read, "The men were so 
much fortiegued today that they wished much that navigation was at an end that they 
might go by land."  

The Shoshone Indians knew the Big Hole Valley as Ground Squirrel Valley, and the land of 
Big Snows. Lewis and Clark called it Hot Springs Valley. Later it was to become known as 
the Valley of 10,000 Haystacks. It was the trappers who probably came up with the name 
"Big Hole" by describing the valley it drains.  

Angling has always been a draw to the Big Hole. Dewey Flats was once a destination for 
fishermen from Butte, which was a long day's ride by horseback. Today the Big Hole hosts 
visitors from all over the country. The 'Hole,' as it is known by those who frequent it, is a 
blue ribbon fishery, one of Montana's finest. 

 http://www.flyanglersonline.com/features/greatrivers/bighole/ 

Big Hole River History 

15              www.bramlettecompany.com—P.O. Box 230 • 8 S. Idaho Street— Dillon, MT  59725—406-683-4316 
Steel Creek Ranch 



RELATIONSHIPS IN REAL ESTATE TRANSACTIONS 
(COMBINED EXPLANATION AND DISCLOSURE) 

Definition of Terms and Description of Duties 
 
A "Seller Agent" is obligated to the Seller to: 

• act solely in the best interests of the seller 
• obey promptly and efficiently all lawful instructions of the seller 
• disclose all relevant and material information that concerns the real estate transaction and that is known 

to the seller agent and not known or discoverable by the seller unless the information is subject to        
confidentiality arising from a prior or existing agency relationship on the part of the seller agent 

• safeguard the seller's confidences 
• exercise reasonable care, skill, and diligence in pursuing the seller's objectives and in complying with the 

terms established in the listing agreement 
• fully account to the seller for any funds or property of the seller that comes into the seller agent's         

possession 
• comply with all applicable federal and state laws, rules, and regulations 

 
A "Seller Agent" is obligated to the Buyer to: 

• disclose to a buyer or the buyer agent any adverse material facts that concern the property and that are 
known to the seller agent, except that the seller agent is not required to inspect the property or verify any 
statements made by the seller 

• disclose to a buyer or the buyer agent when the seller agent has no personal knowledge of the veracity of 
information regarding adverse material facts that concern the property 

• act in good faith with a buyer and a buyer agent 
• comply with all applicable federal and state laws, rules, and regulations 

 
A "Buyer Agent" is obligated to the Buyer to: 

• act solely in the best interests of the buyer 
• obey promptly and efficiently all lawful instructions of the buyer 
• disclose all relevant and material information that concerns the real estate transaction and that is known 

to the buyer agent and not known or discoverable by the buyer, unless the information is subject to     
confidentiality arising from a prior or existing agency relationship on the part of the buyer agent 

• safeguard the buyer's confidences 
• exercise reasonable care, skill, and diligence in pursuing the buyer's objectives and in complying with the 

terms established in the Buyer/Broker agreement 
• fully account to the buyer for any funds or property of the buyer that comes into the buyer agent's       

possession 
• comply with all applicable federal and state laws, rules and regulations 
 

A "Buyer Agent" is obligated to the Seller to: 
• disclose any adverse material facts that are known to the buyer agent and that concern the ability of the 

buyer to perform on any purchase offer 
• disclose to the seller or the seller agent when the buyer agent has no personal knowledge of the veracity 

of information regarding adverse material facts that concern the buyer 
• act in good faith with a seller and a seller agent 
• comply with all applicable federal and state laws, rules and regulations 

 
DUAL AGENCY: IF A SELLER AGENT IS ALSO REPRESENTING A BUYER, OR A BUYER AGENT IS ALSO     
REPRESENTING A SELLER WITH REGARD TO A PROPERTY, THEN A DUAL AGENCY RELATIONSHIP MAY 
BE ESTABLISHED. IN A DUAL AGENCY RELATIONSHIP, THE DUAL AGENT IS EQUALLY OBLIGATED TO 
BOTH THE SELLER AND THE BUYER. THESE OBLIGATIONS MAY PROHIBIT THE DUAL AGENT FROM     
ADVOCATING EXCLUSIVELY ON BEHALF OF THE SELLER OR BUYER AND MAY LIMIT THE DEPTH AND 
DEGREE OF REPRESENTATION THAT YOU RECEIVE. A BROKER OR A SALESPERSON MAY NOT ACT AS A 
DUAL AGENT WITHOUT THE SIGNED, WRITTEN CONSENT OF BOTH THE SELLER AND THE BUYER. 

Initial ______ ______ 
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A "Dual Agent” is obligated to a Seller in the same manner as a seller agent and is obligated to a buyer in the same   
manner as a buyer agent, except a dual agent: 

• has a duty to disclose to a buyer or seller any adverse material facts that are known to the dual agent       
regardless of any confidentiality considerations 

• may not disclose the following information without the written consent of the person to whom the            
information is confidential 

(i) the fact that the buyer is willing to pay more than the offered purchase price 
(ii) the fact that the seller is willing to accept less than the purchase price that the seller is asking for 
the      property 
(iii) factors motivating either party to buy or sell 
(iv) any information that a party indicates in writing to the dual agent is to be kept confidential. 

 
A "Statutory Broker" is not the agent of the Buyer or Seller but nevertheless is obligated to them to: 

• disclose to: 
(i) a buyer or a buyer agent any adverse material facts that concern the property and that are known 
to the statutory broker, except that the statutory broker is not required to inspect the property or   
verify any statements made by the seller 
(ii) a seller or a seller agent any adverse material facts that are known to the statutory broker and that   
concern the ability of the buyer to perform on any purchase offer 

• exercise reasonable care, skill, and diligence in putting together a real estate transaction 
• comply with all applicable federal and state laws, rules and regulations 

 
An "Adverse material fact" means a fact that should be recognized by a broker or salesperson as being of enough            
significance as to affect a person's decision to enter into a contract to buy or sell real property and may be a fact that: 

(i) materially affects the value, affects structural integrity, or presents a documented health risk to occupants 
of the property; or 
(ii) materially affects the buyer's ability or intent to perform the buyer's obligations under a proposed or   
existing contract. 

"Adverse material fact" does not include the fact that an occupant of the property has or has had a communicable 
disease or that the property was the site of a suicide or felony. 
 
Relationship Disclosure/Consent 
The undersigned Broker or Salesperson hereby discloses the relationship as checked below, and the undersigned 
Seller or Buyer acknowledges receipt of such Disclosure and consents to the relationship disclosed. 
 
Check all the Applicable Relationship(s): 
 
[ ] Seller Agent    [ ] Buyer Agent 
[ ] Statutory Broker  [ ] Dual Agent (by checking this box, the undersigned buyer or seller  
   consents to the licensee acting as a dual representative) 
 
 
 
_______________________________________________________________________________ / ______________________ 
Broker and/or Salesperson                 Date 
______________________________________________________________________________ / _______________________ 
[ ] Seller [ ] Buyer                   Date 
 
NOTE: Unless otherwise expressly stated the term "Days” means calendar days and not business days. Business 

days are defined as all days as except Sundays and holidays. Any performance which is required to be    
completed on a Saturday, Sunday or a holiday can be performed on the next business day. 
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